
 
Position BUILDING AUTOMATION SOLUTION SALES REPRESENTATIVE  

 
General 
Description 

 
Athena Engineering, Inc. is a multi-disciplinary construction company that offers specialized sub-
contracting for Heating Ventilation Air Conditioning systems, Building Automation Systems and turnkey 
General Contractor service. 
 
Passionately engaged employees produce satisfied clients. Our size is our friend, and will be yours too. 
Our people are valued contributors and innovators that have a myriad of opportunities to interact with 
every facet of the company. Our people are our most valued asset and that’s why we pride ourselves on 
offering a comprehensive benefits package that promotes health, enhances work/life balance, and 
provides stability for our employees and their family now and into the future.  
 

Essential 
Characteristics 

This team member works within the Business Development team. This position is the primary building 
automation controls sales position within the organization and is responsible for identifying, estimating, 
and selling solution-based products. This position is responsible for developing and maintaining 
relationships with new and existing customers to identify the scope of work, estimate, and sell systems 
and solutions to achieve or exceed his/her booking and booked gross margin budgets. 

Duties  
§ Sells systems solutions to executive level decision makers 
§ Prospect for, identify, and qualify potential sales opportunities 
§ Cultivate, develop, and maintain long-term customer relationships 

a. Expand and retain key accounts while ensuring ongoing customer service 
b. Set goals and objectives, develop sales/business plans, establish call plans, and strategies, 

develop account profiles and execute the plan 
§ Generate new business by strategic alignment with other departments at Athena Engineering, Inc., 

including sales of building automation to complement mechanical HVAC and General 
Construction proposals. 

§ Write specifications or RFQs for customer 
§ Develop and implement sales strategies and tactics for individual sales opportunities 
§ Prepare and deliver proposals 
§ Generate and implement sales presentations 
§ Create, process, and analyze feasibility assessments and/or bid/contract documents 

 Skills § 5+ years industry experience selling the following products: building automation systems, 
HVAC, building management systems (BMS), products related to building controls, or capital 
equipment within the building envelope (boilers, chillers,etc.) 

§ Bachelor degree preferred 
§ Certified Energy Manager (CEM) certification a plus 
§ Other Professional Certifications (LEED, CEA, PE, etc.) a plus 

 
Compensation 

Compensation is negotiable and will be commensurate with experience. Salary package includes 
commission, benefits, health & wellness program, education (internal & external), retirement plan, and 
other benefits (see Athena Engineering website for a list). 

Applicant 
Submissions 

Interested applicants must submit a resume, noting salary expectations, to the attention of: 
 
             Athena Chiera 
             Email: amc@athenaengineering.com 
             Fax: 909.293.0108 


